
Facebook Marketplace is a goldmine for sales reps who know how to work it right. It’s not just about posting cars—
it’s about posting with purpose. Success comes from standing out, creating urgency, and building trust through
every ad and DM. You’ve got to know the tricks: eye-catching photos, killer descriptions, and strategic follow-ups
that turn interest into appointments. Marketplace isn’t a “set it and forget it” game—it’s a daily grind that rewards
consistency and creativity.

Post Daily Without Fail
Consistency wins. Post at least 1-2 vehicles
every single day to stay visible and relevant. 

Use High-Quality Photos
Take your own pictures. Bright lighting, clean
cars, and multiple angles. No dealership stock
photos—those scream “generic.”

Write Killer Descriptions
Tell a story about the car. Highlight unique
features, condition, and why it’s a great deal.
Make it personal.

Post at Peak Times
Early morning (7-10 AM) and late evening (7-9
PM) are prime times when people are
scrolling.

Leverage Groups
Join local buy/sell/trade groups and post your
vehicles there. More eyes = more leads.

Respond FAST
People on Marketplace expect quick replies.
Be ready to engage immediately when
someone messages you. (<5 minutes)

Ask Questions in Replies
Don’t just answer their question, ask one back.
Example: “Yes, it’s available! When can you
come see it?”

Create Urgency
Use phrases like “This won’t last long!” or “Hot
deal—act fast!” to push buyers to act now.

Limit Photos to 6-7
Don’t overwhelm buyers. Show the best
angles and leave them wanting more so they
reach out.

Use Emojis for Attention
Add 🔥, 🚗, or 💰 in your titles and
descriptions to make your posts stand out
visually.

Post “Deal of the Day”
Highlight one vehicle daily with a special offer
or feature. People love fresh deals.

Include a Call-to-Action
End every post with something like, “Message
me now to schedule a test drive!”

Be Transparent
Answer questions honestly but always steer
the conversation toward an appointment.

Use Keywords
Include terms like “low miles,” “clean title,” “one
owner,” and “great condition” to rank higher in
searches.

Follow Up Relentlessly
If someone inquires but doesn’t respond,
follow up with a friendly message the next day.

Highlight Financing Options
Mention that financing is available to attract
buyers who might not have cash upfront.

Promote Trade-Ins
Let buyers know you take trades and will give
them top dollar. It’s a great hook.

Follow Up Relentlessly
If someone inquires but doesn’t respond,
follow up with a friendly message the next day.

Track What Works
Pay attention to which posts get the most
engagement and replicate that style.

Use Video Posts
A quick walkaround video of the car can grab
attention and build trust faster than photos.

Stay Positive and Personable
Be friendly, approachable, and professional in
all your interactions. People buy from people
they like.
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